
Ground rules :
1) Vision
2) Being
3) Target goal
4) Declaration
5) C.c
6) Mon/Wed/Fr i
7) 4 question

Before contract Intern 6 months Conversion

Job street ads

- set up interview 
appt / LIMRA Test

MAD NLP 6 month Process Flow
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- Selection / issue 
offer letter

   Final interview/     
Confirmation

Week 1- Module 1 
training/name card 
/register FIST/ 
Ground rules/       
Set 6 month target 
/Set 6 month class 
/FB Setup /  FB 
Schedule post/ 
Prepare 1st ads

Week 2- 1st Ads 
out for 7days 
/Module 2 training

Week 3- Attending 
AIA training/ 

Module 3 training

Week 4-Result 
check/Recognition/ 
Dr ip marketing/  
prepare 2nd ads/ 
Module 4 training

Week 5- Ads out 
for 7 days/ 5% 
closing ratio/ 3 
cases/ case 
study/STW 1

Week 6- case 
study/ Dr ip 

marketing/ Log 
book study/STW 2 

Week 7- Attending 
AIA training/STW 

3/ Role play

Week 8--Result 
check/Recognition/ 
Dr ip marketing/  
prepare 3rd ads/ 
STW4 

Week 9-Ads out for 
7 days/ 5% closing 
ratio/ 3 cases/ case 
study/ STW 5

Week 10- case 
study/ Dr ip 

Marketing/ Project 
100/ STW 6/ 

mortgage loan 

Week 11- case 
study/ Project 100 
discussion/ Elite 

doc/ STW 7

Week 12- result 
check/ recognition/ 
STW 8/ Prepare 4th 
ads/ Log book study

Week 24- Conver t 
to Elite program/ 

Arrange for 
interview

Goal setting:

Monthly target : 4 case / month,  ANP - 10k 

3 month target : ANP 30k

Week 13 - Ads out 
for7 days/ 5% 

closing ratio/ STW 
9/ 10 natural 

market approach

Week 16- result 
check/ recognition/ 

prepare 5th ads

Week 17- Ads up 
for 7 days/ 5% 

closing ration/ 3 
cases/ Retirement 

planning

Week 18- case 
study/ Dr ip 

marketing/ 10 
natural market 

approach/ 

Week 19- Case 
study/ dr ip 
marketing/ 
Education 
planning

Week 20- result 
check/ recignition/ 
prepare for 7th ads

Week 21- ads up 
for 7 days/ 5% 

closing ration/ 3 
cases

Week 22- 10 
natural market 

approach

Week 14- Case 
study/ Dr ip 

marketing/ STW 
10

Week 15- Case 
study/ Dr ip 

marketing/ EPL

Week 23- case 
study/ Dr ip 
marketing
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